
Anglo Irish wants savers
to build on nest eggs
By Ciara O’Brien

I rish banking customers
have become a nation of
savers thanks to the SSIA.
And banks are only too

willing to help consumers to
continue the habit of the past
five years, offering a range of
savings products promising
great returns and flexibility.
Ang lo Ir i sh Bank has

worked hard to build up a re-
putation for providing value to
its customers, and has consis-
tently passed on the interest
rate increases to its savings
products.
With its focus firmly on sim-

ple, consistently competitive
savings and deposit accounts,
the company is also committed
to providing a personal touch,
with representatives available
8am to 8pm, Monday to Fri-
day.
Anglo Irish offers a number

of saving accounts aimedat en-
couraging savers to build on
their nest egg.
‘‘Our range of savings pro-

ducts provides customers with
greater choice and highly com-
petitive returns, coupled with
friendly, knowledgeable staff
available at very convenient
times,’’ said Derek Keogh,
head of personal savings at
Anglo Irish Bank.
As a result of ongoing feed-

back and research into custo-
mers’ needs, Anglo Irish has
introduced the Regular Saver
Account and the Capital Plus
Account to its existing suite of
savings products in recent
months.
The emergence of the Regu-

lar Saver Account onto the Ir-
ish savings market last year
brought fresh potential to the
sector.
According to Anglo Irish

Bank, this account was one of
the first of its kind in the Irish
market last year.
Thebank is anticipating that

demand for this type of savings
account will grow as SSIA ac-
counts mature, and customers
intend to continue their sav-

ings habit. However, the bank
expects the account to appeal
to a range of savers.
‘‘It is not only SSIA account

holders who open our Regular
SaverAccount,’’Keogh said.
‘‘Given the very attractive

rate of interest we pay and that
joint account holders can save
up to e2,000 a month, it’s a
great deal for those who are
committed to saving for two
years.’’
Anglo Irish said the account

is the most flexible on the mar-
ket, as it comes without any
conditions that force customers
to open an additional account,
and allows the saver to stop,
change or increase the i r
monthly contributions as they

wish.The account has a mini-
mum payment amount of
e100, and maximum of e1,000
per applicant each month, and
a 4.5 per cent minimum inter-
est rate guarantee.The current
rate,which is variable, stands at
7 per cent CAR.
Meanwhile, the Capital Plus

Account has also caused a stir.
The account’s returns are
based on 100 per cent of the
performance of the bench-
mark Br itish commercial
property index, produced by
Investment Property Data-
bank and the FTSE European
Public Real Estate Association
Index equally weighted.
Anglo Irish said the account

is unrivalled by its competition

for such a term.
Most importantly, the ac-

count also has 100 per cent ca-
pital security over its term of
three years and nine months,
although early withdrawals
could affect this.
‘‘Our strategy is to be the

bank of choice for consumers
with savings to invest, and this
latest product is an indication
of how innovative we are when
it comes to meeting our custo-
mers’ needs,’’ said Keogh.
‘‘By providing capital secur-

ity and fully passing on any in-
crease in returns, we continue
to be consistently competitive
in our savings products.’’
The Capital Plus product is

subject to a minimum invest-

ment amount of e20,000, with
investors limited to a maxi-
mum of e1,000,000 for a single
investor, or e2,000,000 for joint
investors. Applications close

on April 27, 2007.
The bank also offers an

Easy Access account, notice
accounts and fixed term ac-
counts
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Derek Keogh, head of personal savings at Anglo Irish Bank

green effects fund

The best of both worlds
At Dolmen we take our responsibilities seriously whether investing wisely 

or appropriately. In recent years we all have had to focus on the environment. 
We therefore established the Green Effects Fund in 2000. The fund invests in high quality

companies operating responsible businesses that make an important proactive
contribution to both society and the environment. The Fund is the perfect vehicle for

socially responsibly investors looking to invest in Wind Energy, Solar Power, Waste
Management and Energy Efficient Systems. For financially astute investors, returns are

equally proactive with the fund gaining 72.70% over the past 3 years.

Summary Information

Minimum Investment €5,000 • Weekly dealing • No bid/offer spread 
No minimum lock-in period • 30 ethically screened stocks • 2% initial sales commission

0.75% Annual management fee • Zero exit commission • 6 year track record
www.greeneffects.ie

Historic Performance Statistics

Dolmen Securities Ltd is a Member Firm of the London Stock Exchange, and is authorised by the Financial Regulator under the Investment
Intermediaries Act 1995. Investments may fall as well as rise in value.  Past performance may not be a reliable guide to future performance.

75 St. Stephen’s Green, Dublin 2, Ireland. Tel : +353 1 633 3800/1890 400 300. 
email : info@greeneffects.ie 

DOLMEN SECURITIES LTD

YTD 1 YEAR 3 YEAR 5 YEAR SINCE INCEPTION

Green Effects Fund 4.39% 15.98% 72.70% 38.70%% 25.88%

For further information please contact 
Richard Power (01) 6333 891 or Jim Shiggins (086) 3837380

Source: Northern Trust International Fund Administration Services (Ireland) Ltd – Based on the Fund
valuation as at 08/02/2007. Performance figures are net of all charges and commissions.

W ith the recent
t roub l e s and
run-ins with the
Revenue Com-

missioners, the thought of in-
vesting in offshore financial
institutions may give potential
i nv e s to r s s ome s e c ond
thoughts.
However, the reality couldn’t

be further from the truth. Off-
shore doesn’t necessarily mean
illegal. Nor does it entail duck-
ing and diving on the part of
the investor, dreading the
knock from the taxman on the
door.
Swiss institution Helvetia

Wealth is poised to offer Irish
investors a number of financial
products towhet their appetite.
The company has its eye on

Irish investors. ‘‘There is a tre-
mendous amount of liquidity
in Ireland,’’ said Kamil Sten-
der, co-founder and chief ex-
ecutive of HelvetiaWealth.
Some of the products head-

ing towards Ireland certainly
look interesting. The first is
one that many cautious inves-
tors may welcome, especially
given the stock market jitters
of recent weeks.

‘‘It’s essentially a structured
product,’’ said Stender. ‘‘It al-
lows you to participate in the
upside of themarket,while giv-
ing you capital protection if
there is a downturn.’’
Stender describes it as a

‘‘lookback’’ product. ‘‘You get
exposure to one of three port-
folio types: aggressive,which is
heavily weighted to equities;

balanced, which has more
commodities; and conserva-
tive, which includes bonds and
a small amount of exposure to
equities.’’
He explained that the pro-

duct essentially takes the
guesswork out of the market
for investors. At the end of the
product’s four-year lifespan,
customers are given full expo-

sure to the portfolio that per-
formed strongest, and reap the
benefits.
It may sound almost too

good to be true, but the fund
certainly lives up to its pro-
mises.HelvetiaWealth guaran-
tees that its customers will, at
the worst performance of the
fund, get their money back.
‘‘In the worst case scenario,

if all three portfolios are down,
all your capital is guaranteed,’’
said Stender.
However, trends indicate

that this type of fund will deli-
ver a return; the stocks being
used in the portfolios showed a
performance of 3 per cent even
during the technology bust
period a few years ago.At their
best performance, estimates in-
dicate that the stocks had a 25
per cent return.
A lthough the product

doesn’t mature for four years,
investors can opt out early and
take their money out of the
fund.
The company is working

with one of Europe’s top three
financial institutions to issue
the new product, which has a
total maximum volume of e30
million. The certificates are
being sold for a minimum
e10,000 investment, and can
be bought through the Swiss
company or through the inves-
tor’s own retail bank.
The product is open to both

larger and smaller investors,
with the amount invested at
the individual’s discretion.
‘‘We want to feed as many
mouths as possible with this,’’
said Guy van derWalt, mana-
ging director of Helvetia
Wealth. Already, interest in the
new product is substantial.
‘‘We think there is ahuge ap-

petite for guaranteed pro-
ducts,’’ said Stender. ‘‘People
want to speculate further but
don’t want to expose them-
selves.’’
‘‘There is a huge opportu-

nity to bring out more innova-
t i v e , e xo t i c s t r u c t u r e d
products.’’
The key issue appears to be

control ^ investorswant it,Hel-
vetiaWealth gives it.The com-
pany listens to what the client
needs and gives advice accord-
ingly. The client does not lose
control of their finances with
the structured products, and
can sell out of it if the need
arises. ‘‘Nobody likes to feel it’s
out of their hands or control,’’
said van derWalt.
HelvetiaWealth is keen to

dispel the perception of off-
shore activities, and assures its
customers that invest ing
through its platform is not ille-
gal, pointing out that those tax
domiciled in Ireland are obli-
gated to declare capital gains
and income. They will even
give you a helping hand and
provide full annual tax reports.
‘‘For a lot of Irish clients, gi-

ven the problems they had a
few years ago,offshore became
pretty much an illegal word,’’
said van derWalt. ‘‘By banking
offshore with us, customers
still meet tax obligations, etc.’’
The company is also tapping

into the Irish penchant for
property. Other products due
to be introduced in the coming
months include a fund that in-
vests in property in Eastern
Europe. Helvetia Wealth is

working with one of the top
Eastern European property
fund managers to bring the
property product to the Irish
market.
HelvetiaWealth is fully li-

censed to operate within the
EU, and is particularly inter-
ested in Ireland.
Describing the country as a

key market, van der Walt re-
vealed that the firm is cur-
rently seeking office space to
establish its presence in the Ir-
ish market. ‘‘We won’t be able

to service clients properly un-
less we have a presence here,’’
said van der Walt. Helvetia
Wealth hopes to have the office
up and running by the next
quarter, and has recently estab-
lished a London office. The
company has also expanded to
Dubai and Singapore, and has
a subsidiary in South Africa.
‘‘We are in the midst of a ra-

pid global expansion,’’ said
Stender. ‘‘We have a unique
service offering that is taking
the market by storm.’’

Offshore: no longer a dirty word
Investing in reputable offshore financial institutions can protect your capital
– and there’s no need to worry about illegalities, writes Ciara O’Brien

Kamil Stender, chief executive, Helvetia Wealth

The European Central
Bank is determined to put
the brakes on the rising
inflation rate throughout
Europe. Having raised
rates for the seventh con-
secutive time in early
March, the general expec-
tation is that more hikes
are on the way. Jean-
Claude Trichet, President
of the ECB, has yet to say
that rates have hit their
peak, meaning an uncer-
tain time ahead for banks
and their customers.
The ECB has also altered

its description of the euro-
zone rates after the latest
hike, moving from ‘‘low’’
to ‘‘moderate’’.
The new quarter per-

centage rate hike took the

new ECB rate to 3.75 per
cent – bad news for bor-
rowers, who saw the cost of
their loans rise yet again.
However, the strategy

may pay off for savers – if
their financial institution
passes on the increased
rate.
Some, such as Anglo

Irish Bank, build their
business reputation on
passing on the rates to
customers. But not all fi-
nancial institutions are so
quick to pass on the in-
creases. Before you sign up
for any financial product,
research the interest rates
carefully, and what, if any,́
implications any interest
rate hikes could have on
your chosen investment.

Expect more ECB
interest rates rises
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